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NOTE: You may not even talk to them about Juice Plus or the business until several calls into getting to know them and deciding for sure that you want them in your “company”. Remember, you are the person building a team and you have a great gift to offer them. A loving, kind, caring, profitable, and prosperous business that they can utilize to work towards “their dreams”. You will spend the first meetings getting to know who they are, what their needs are, and what benefits their joining you might provide to them. Then when you “INVITE them into the Virtual Franchise Business” we will do it in a three way call with the right someone in your upline. It could be Theresa Cook, Rachel Harries, Mick or Jenny Daly, Curt or Jackie Beavers, etc. But it will be the right match to them, because you will know them, and have made an appointment to share our business with them to help answer the needs you have identified to be their needs.  


